











1. Give u
P 2. Share Personal

Control )
— Details
3. Explain desires & Xﬁ 4. Shares Challenges &
deep wants 7 Shortcomings
= y -
= =
5. Shares y%
Vulnerability @
N 6. Changes Mindset
NS
RN
N 7.5
.Sees
AN o .
S pportunity
8. Feel Safe ))
<
9. Excited for Future <




The Rules

Include all stakeholders on calls

Do not lie

Do not over-promise

Do not over-sell

Do not sell to someone you can't help
Do not sell what will not help

Sell prospects what will help them accomplish their goals
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